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Enhancing Arkansas’s Capabilities in 
the Aerospace & Defense Industry 

September 10 – September 12, 2012 
Rogers, Camden/Magnolia, & Little Rock 

The US Commercial Service through its US Export 
Assistance Center in Little Rock will bring this unique 
aerospace & defense export seminar to Arkansas in 
September 2012.  Seminars will be located in 
Rogers, Camden/Magnolia, & Little Rock, and will 
provide information & tools on how best to sell into 
Mexico’s Supply chain for the aerospace & 
defense industry, & also how to best to maximize 
international trade events to increase exports.  
Registration information will be forthcoming & 
immediate inquiries should be directed to Eric 
Johnson 501-324-6544.     
 
 

Export University 101 Introductions 

 

The Arkansas District Export Council (ArDEC) is 
pleased to announce the availability for Arkansas 
companies to download an Export University 
Introduction to Export webinar, being available 
starting around mid to late August 2012.     

A more robust Export University certificate program 
will also be made available starting in October 
2012 across four different dates and topics.   

       
   

 

     
The Mexican aerospace industry has received 
growing attention in the recent years due to its 
steadily increasing market share. In 2004, Mexico 
had around 100 aerospace firms, but in 2010 more 
than 200 firms employed a work force of up to 
27,000 people. Large international manufacturers 
have established market presence in Mexico and 
their operations have encouraged other firms to 
consider the country as their new location. Some of 
the most important worldwide aerospace firms in 
Mexico include: Bombardier, Safran Group, 
Gulfstream, Goodrich, BAE Systems, EATON, 
Honeywell, GE and Raytheon. All are leading the 
global aerospace industry trends. Diverse industrial 
groups have also selected Mexico as a gateway to 
improve their competitiveness and to take 
advantage of a 25% annual growth of the industry.  
      
As Mexico continues to exhibit strong growth and 
development toward becoming a regional aerospace 
manufacturing hub, it will need to address certain 
challenges that offset the benefit of competitive 
labor rates and proximity to the United States. 
Currently, the industry’s greatest challenge is a 
reduced local supply chain, which also represents 
market opportunities for U.S. manufacturers to 
provide local OEM’s with more sophisticated 
products & services. 
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ALL BUYUSA.GOV SITES ARE NOW AT EXPORT.GOV 
Exporter information that was on BuyUSA.gov has 
now moved to Export.gov.  

 
 ARKANSAS EXPORTER is a 

monthly publication of the Arkansas 
Export Assistance Center. 

THE U.S. EXPORT 
ASSISTANCE CENTERS are part of the U.S. Depart- 
of the Department of Commerce’ U.S. & Foreign 
Commercial Service (CS).  We promote and protect U.S. 
commercial interests abroad and deliver customized 
solutions to ensure that U.S. businesses compete and 
win in the global market- place.   
See www.export.gov/cs. 

OUR WEBSITE: 
www.export.gov/arkansas/index.asp 
 

STAFF  DIRECTORY 
Eric Johnson, Acting Director & Sr. International 
Trade Specialist 
Eric.Johnson@trade.gov 
501-324-6544 
 
Patrick Fields, International Marketing Intern 
Patrick.Fields@trade.gov 
501-324-5794 

 
Note:  The U.S.  Government does not endorse products or 
companies, and assumes  no responsibility for the accuracy of data 
contained herein, or for the success or failure of any business 
transaction resulting from opportunities listed in this 
publication. If you would like to be removed from this 
mailing list, please contact the L itt le Rock Office. 

 

The 2nd Annual Arizona Export 
Compliance Summit 

Where: Tucson, Arizona 
When: September 12-13, 2012 
 
This event will target: 
 Key regulatory requirements for the Export 

Administration Regulation and International Traffic 
in Arms Regulation compliance 

 Managing export exposure, liability and risk 
 The devastating consequences of non-compliance 
 Best practices, recommended approaches and 

solutions for export compliance challenges 
 
For more information, and to register, please go to 
www.regonline.com/azexportsummit2012 
 

Aerospace & Defense Trade 
Mission to Turkey 

 

WHERE: Ankara & Istanbul 
WHEN: December 3-7, 2012 
 
Turkey is a booming market and emerging hub for 
markets in Europe, Russia, the Caucasus, the 
Middle East, and North Africa. On the civil aviation 
side, Turks are frequent flyers. Domestic and 
international passenger numbers totaled over 85 
million last year. Turkey’s strategic location 
ensures unrivaled advantages in airline, MRO, 
cargo, and air taxi services in the region. Istanbul is 
considering adding a 3rd international airport. At 
the same time, there is strong growth in Turkey’s 
defense sector. The Turkish market is particularly 
promising for U.S. suppliers seeking joint-venture 
opportunities. There are increased opportunities 
for US small-and-medium-sized enterprises within 
a Turkish partnership framework to enable the 
modernization of the Turkish Armed Forces. Within 
the next 25 years, combat weapons and equipment 
will need to be replaced or modernized. 
 
As a participant in the trade mission, you will 
benefit from the following: 

• Pre-travel briefings/webinar on subjects 
ranging from business practices in Turkey 
to security 

• U.S. Embassy Country Team Briefing led by 
the Ambassador 

• Pre-scheduled matchmaking meetings with 
potential buyers, partners, distributors, and 
local industry contacts 

• Transportation to/from the hotel to 
meetings for the duration of the mission 

• Meetings with U.S. and Turkish government 
officials 

• Participation in industry networking 
lunches and receptions 

• High profile local and international press 
coverage 
 

For the full mission schedule, click here 
 
For more information, and to register, click here 
 

       

http://www.export.gov/cs.
http://www.export.gov/arkansas/index.asp
mailto:ric.Johnson@trade.gov
mailto:Patrick.Fields@trade.gov
http://www.regonline.com/azexportsummit2012
http://export.gov/california/losangelesdowntown/events/turkey/eg_us_ca_043351.asp
http://export.gov/california/losangelesdowntown/events/turkey/eg_us_ca_043351.asp
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Mexico’s Aerospace Industry 
 
     Over the last seven years, Mexico’s aerospace 
industry has posted average annual growth of 
almost 20%, consolidating it as a leading global 
actor.  There are currently 249 aerospace 
companies and related entities operating in 
Mexico, the bulk of which is concentrated in six 
Mexican states. 
     In 2011, Mexico’s aerospace exports were 
valued at 4.33 billion USD, while investment in the 
sector surpassed 1 billion USD.  Over the last four 
years, more than 4.2 billion USD have been 
channeled into the industry by foreign and 
Mexican investors.  By 2012, exports are expected 
to be worth 12.27 billion USD, with the industry 
registering an annual average growth rate of 14%, 
according to estimates by the Strategic Aerospace 
Industry Program (Pro-Aéreo) coordinated by the 
Ministry of Economy (SE). 
     Mexico’s main commercial partner in the 
industry is the U.S., where a decline in specialized 
human resources has played a part in establishing 
the former as a strategic partner of the latter in 
the aerospace and defense industries.  Likewise, 
the budget crisis in the U.S. has forced aerospace 
companies, especially those with government 
contracts, to seek out competitive options like 
Mexico, which, according to a study by KPMG, is 
the most competitive country on the continent in 
terms of aerospace manufacturing costs.  
     Mexico’s rising prominence in the aerospace 
industry is especially evident in Baja California, 
which leads the country with more than 54 
aerospace manufacturing companies established 
in the state, representing close to 30% of the 190 
aerospace companies in Mexico.  Baja California 
provided employment for 14,000 out of 30,000 
people working in aerospace manufacturing in 
Mexico in 2010.  Among the prominent 
companies located in Baja California are Eaton, 
Esterline, Goodrich, Gulfstream, GKN, Honeywell, 
and Zodiac Aerospace. 
      
      

 

     Mexico increasingly will be at the forefront as a 
top-manufacturing hub for aerospace products.  
Mexico’s strategic advantage include its prime 
geographical location, its home for quality 
infrastructure, certified production facilities, a 
large pool of highly experienced engineers and 
the multiple trade agreements which have been 
put in place.  Aerospace manufacturing primarily 
serves the U.S., Canadian, German, and French 
markets. 
     Mexico’s strategy, then, will be to consolidate 
its position as a destination that serves the 
complete aircraft cycle, from design and 
engineering to the manufacture of parts and 
structures and their assembly, aircraft 
maintenance, recycling, and/or conversion.  This 
opens opportunities for U.S. companies to sell 
Arkansas produced goods and services into the 
Mexican supply chain. 
     During last year’s second Baja Aerospace Show, 
industry representatives from the U.S., Mexico, 
and Europe gathered in Tijuana to provide 
attendees with an overview of present and future 
opportunities within Baja California. 
     “People’s perceptions about what cross-border 
manufacturing, what maquiladoras are like, is still 
based upon what was happening in the 70s and 
maybe the 80s,” said Kenn Morris, president of 
Crossborder Group, a San Diego-based market 
research firm.  “The fact is that a lot of factories, 
whether they produce medical devices, 
aerospace, or electronics; they are built in such a 
way these days, and they’re managed in such a 
way, that they can be put anywhere on the 
planet,” Morris said.  “But they’re coming to 
Mexico.” 
     According to Mexico’s Trade Ministry, more 
than 50 aerospace and defense companies have 
started operations in Baja in the last five to ten 
years.  Most of them are American and 
manufacture parts for companies like Honeywell, 
Goodrich, and Gulfstream, all of which require 
U.S. manufactured companies and technology.  
Currently, the Baja aerospace industry employs 
more than 10,000 machine operators and 
technicians.  And that number has been growing 
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Coming Your Way: Webinars for 
Doing Business in Mexico 

 
WEBINAR: Solutions Scenarios: Inbound 
Warehouses, Sending Samples to Mexico, 
Trading Companies 
September 12, 2:00pm Eastern 
You will understand the benefits of inbound warehouses 
and trading companies under NAFTA; how to send samples 
to Mexico without any problems & how to arrive at 
solutions when exporting to Mexico. You will be able to ask 
questions & get answers from the speakers.  
Cost: $25 
Click here to register for this webinar 
 
WEBINAR: Compliance, Standards and 
Regulations to Exporting Goods to Mexico 
October 10, 2:00pm Eastern 
You will understand how to comply with NAFTA’s standards 
& regulations when exporting goods to Mexico as well as 
the proper documentation & authorization needed at 
Mexican Customs. You will also be able to ask question and 
get answers from the speakers.   Cost: $25 
Click here to register for this webinar 
 
WEBINAR: Complying with Value Declaration 
Requirements 
November 14, 2:00pm Eastern 
You will learn about the value declaration requirements for 
Mexican Customs & understand the impact on U.S. 
exporters from experts at the Servicio de Administracion 
Tributaria (SAT) & Aduanas, CAAAREM (Mexican Customs 
Association). You will be able to ask questions & get 
answers from the speakers.   Cost: $25 
Click here to register for this webinar 
 
WEBINAR: How to Set Up Agents or Distributors 
in Mexico, Rules in Having a Direct Employee 
Present & Tax Implications 
December 12, 2:00pm Eastern 
You will learn how to set up agents, distributors & direct 
employees in Mexico & the tax implications that might 
occur in this process. You will be able to ask questions & get 
answers from the speakers.   Cost: $25 
Click here to register for this webinar 
 
 
For additional information on any of these NAFTA 
Webinars, please contact Linda Abbruzzese at 
Linda.Abbruzzese@trade.gov 
 

 
 

 

steadily since 2007, when Mexico dropped import 
duties on aeronautics components.  According to 
Mexico’s Trade Ministry, between 2007 and 2008, 
the amount of aerospace companies with 
operations in the Mexican border state grew by 50 
percent.  This trend emphasizes the benefit of U.S. 
companies increasing sales to Mexico, especially 
during the U.S. recessionary period. 
     But as more American aerospace and defense 
companies shift manufacturing to Baja California, 
are Americans losing jobs?  Not really, said 30-year 
industry veteran John Riley.  There are still 130,000 
people across California employed by aerospace 
suppliers, which is down some 40 percent since the 
mid-1990s.  Since then, it has remained static.  On 
the other hand, Mexico’s aerospace industry has 
been adding many new jobs in recent years. 
     “The private sector has to tell government and 
academia what our needs are and how they can 
help,” said Riley, pointing out that the real 
challenge will be finding enough people to fill 
future jobs as the industry continues to grow.  “We 
need to get involved, especially in aerospace, 
because some of these things take five, ten, fifteen 
years for people and industry to really get good at 
it,” he said. 
   As a long-time champion of a cross-border 
aerospace industry, Riley has always argued that 
people should start looking at Baja’s success in 
manufacturing as a benefit to San Diego.  A lot of 
those same workers who are earning money in 
Tijuana are bringing products into the U.S. for 
packaging and for sale, he said.  They are also 
spending money on products and services on the 
U.S. side of the border. 
                   Sources: PROMEXICO, Fronteras Desk, and Cision Wire 
      

 

 
For more information, or to register, click here. 

https://emenuapps.ita.doc.gov/ePublic/newWebinarRegistration.jsp?SmartCode=2Q7M
https://emenuapps.ita.doc.gov/ePublic/newWebinarRegistration.jsp?SmartCode=3Q05
https://emenuapps.ita.doc.gov/ePublic/newWebinarRegistration.jsp?SmartCode=3Q07
https://emenuapps.ita.doc.gov/ePublic/newWebinarRegistration.jsp?SmartCode=3Q08
mailto:Linda.Abbruzzese@trade.gov
http://www.mexicoaerospacesummit.com/index.php
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Aerospace & Defense Executive 
Trade Mission to South Africa 

 
WHERE: Pretoria 
WHEN: September 18-21, 2012 
 
This mission is designed for representatives from 
U.S. firms specializing in all facets of aerospace and 
defense equipment, logistics and related services. 
The mission will include personalized meetings and 
access to the continents premier exhibition AAD 
2012. 
 
South Africa is a country of 49 million people that 
is rich in diverse cultures, people and natural 
heritage. Enjoying remarkable macroeconomic 
stability and a pro-business environment, South 
Africa is a logical and attractive choice for U.S. 
companies to enter the African continent. It is the 
most advanced, broad-based and productive 
economy in Africa, and had a GDP of $363.7 billion 
in 2010, or about one third of the total GDP for 
sub-Saharan Africa region. Over the last five years, 
the annual growth of South Africa’s GDP has 
averaged 3.2 percent. 
 
As a participant in the Trade Mission to AAD in 
South Africa, you will benefit from the following: 

• Participation in full-day, invitation only, US-
Africa Peace Support Industry Symposium 
on Tuesday, September 18 

• Pre-scheduled meetings with potential 
partners, distributors, and end users 
recruited by the USCS 

• Space within the US Pavilion for displaying 
1 poster and company literature; use of a 
shared area for conducting meetings 

• Pre-symposium show briefing 
• One show entry pass per company 

representative 
• Meetings with US Commercial Service 

aerospace and defense industry specialists 
from US Embassy South Africa 

 
For more information, and to register, click here 
 
 

Africa Aerospace & 
Defense 2012 

 
 
     Africa Aerospace & Defense (AAD) is one of 
the world’s premier aerospace and defense 
events and holds a prominent position within the 
aviation and defense calendar. The exhibition 
takes place on a biennial basis in September. The 
first three days of the exhibition are traditionally 
trade days, followed by two airshow days that 
are open to the public. 
     The 7th AAD will take place from 19-23 
September 2012, and will once again bring 
together worldwide industry players to showcase 
the latest technological innovations. 
     Since Africa Aerospace and Defense’s 
inception in 2000, the event has grown leaps and 
bounds and serves the interests of both civilian 
and military sectors. It has established itself as a 
major platform for South Africa’s defense, 
general aviation, space, homelands security, 
humanitarian relief, disaster management, 
freight and forwarding services, and search and 
rescue technology industries. 
 
For more information, click here. 
 
 
 
 

NATIONAL EXPORT INITIATIVE  
Learn more at www.export.gov. 

 

EDITORS:  
Eric Johnson:   Eric.Johnson@trade.gov 
Patrick Fields:  Patrick.Fields@trade.gov 
Office: 501-324-5799 
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